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> Every clause under surveillance, every condition under
control. Compliance excellence at your service.
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Why Join Contractzlab?

Joining Contractzlab means being part of a dynamic, forward-thinking team dedicated to
solving real-world challenges.

Cutting-Edge
Technology

Work with proprietary Al
models and state-of-
the-art frameworks.

Mentorship

Learn from experts in Al,
DevOps, and software
engineering.

Growth
Opportunities

Access to workshops,
networking events, and
career advancement.

Impact

Contribute to solutions
used by global
businesses to drive
compliance and
efficiency.



Data scientist role overview

Data Scientist

e Skills Required: Python, Machine Learning, NLP, Generative Al, LLM,
RAG/GraphRAG.
 Key Responsibilities:
e Maintain and extend legal Graphrag knowledge base. o
e Implement evaluation of context generation effectiveness.
e Plan training cycles and define training datasets.
e Implement Ai workflows for contract and compliance management.
e Collaborate with engineers to deploy LLM models in production.
e Tools/Frameworks: TensorFlow, PyTorch, scikit-learn, Pandas,
Jupyter Notebooks, Neo4,.
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MLOps Engineer role overview

MLOps Engineer

e Skills Required: ML model lifecycle management, deployment
pipelines, monitoring systems.
e Key Responsibilities:
e Monitor models in production and ensure performance consistency. o
e Automate model releases and versioning.
e |ntegrate tools for automated model updates and retraining.
e Automate sanity checks and evaluation pipelines.
e Tools/Frameworks: MLflow, Kubeflow, Airflow, Docker, Kubernetes.

Tunis,.Hybrid



Sales Manager role overview

Sales Manager

e Skills Required: B2B sales, CRM tools, business development, strong
communication and negotiation skills.

e Key Responsibilities:

e |dentify and acquire potential clients in target markets such as o
regulatory and compliance sectors.

e Build and maintain strong relationships with existing clients to ensure
satisfaction and renewals.

e Develop and implement sales strategies aligned with Contractzlab's
goals.

e Work with the marketing and product teams to align sales efforts with
campaigns and features.

e Tools/Frameworks: HubSpot, Salesforce, Microsoft Office Suite.
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Content Creator role overview

Content Manager

e Skills Required: Writing, editing, SEO, graphic design, knowledge of Al
and compliance domains.

e Key Responsibilities:

e Create compelling content (blogs, case studies, whitepapers) that o
showcases Contractzlab's solutions.

e Develop social media strategies to increase brand visibility and
engagement.

e Collaborate with the sales and marketing teams to design materials for
pitches and presentations.

e Monitor analytics to measure the performance of content and
optimize future strategies.

e Tools/Frameworks: Canva, Adobe Creative Suite, WordPress, Google
Analytics, SEO tools like Ahrefs or SEMrush.
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Product Owner role overview

Product Owner

e Skills Required: Product management, agile methodologies,
stakeholder communication, business analysis, UX understanding,
knowledge of Al and contract management domains.

e Key Responsibilities: o

e Define and prioritize product features aligned with Contractzlab’s
strategic vision and customer needs.

e Translate business requirements into clear, actionable user stories for
the development team.

e Collaborate closely with engineering, design, and Al teams to ensure
timely and high-quality delivery.

e Tools/Frameworks: Jira, Figma, Agile/Scrum frameworks, analytics
tools (Mixpanel, Google Analytics).

Tunis, Péﬁ;, Hybrid



The future of contract
management is here.

© Contractzlab.
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